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GRANDTAG NEWS 

“Together we make it come true,”  
chanted Grandtag Management Staff in unison 
on the stage of Four Seasons Grand Ballroom, 
sending out a message loud and clear about 
the company spirit in empowering the 
fulfillment of a wealth enhancement mission 
that we set forth at the founding of the 
company, and our determination to meet 
whatever challenges ahead of us as well as our 
aspiration for the future.  Credit goes to where 
the credit is due; it goes without saying that 
Grandtag could not have become what it is 
today without the support of our associates, 
product providers and clients, who collectively 
made up the majority of the party for our 10th 
Anniversary celebration.  Blessed with and 
thankful for their camaraderie and enduring 
partnership, we drank toasts to our guests to 
express our appreciation for their participation 
in this momentous event; it elicited an 
enthusiastic response from them.  As the 
evening wore on, the ambiance was heating 
up; the guests were geared up for actions on 
the dancing floor.  The live band played the hit 
tunes in Mandarin, Cantonese and English of 
different periods, contemporarily bearing 
witness to the transformation of Hong Kong 
from its industrialization in 1960’s to becoming 
a booming financial services economy of the 
present day.  The live music was weaving a 
vigorous Hong Kong story to liven up the dance 
steps of the celebrants, who took a hyperactive 
part in the Anniversary festivity with all their 
hearts until the wee hours before bidding 
goodbye to one another.  What a memorable 
day, what an unforgettable Anniversary we 
have had! 

Looking back on our 5th Anniversary, we were 
then like a young child, vivacious, vibrant and 
expectant, awaiting a life full of wonders to 
unfold before us.  During the past five years, 
we lived through the roller-coaster of a volatile 
economy; the company posted record revenue 
receipts and also suffered from the ravages of 
the financial tsunami.  Those were the best of 
times and those were the worst of times, but all 
was behind us. 
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Managing Director ’s Message      
K.C. Lau  

In a flash, we come to a sudden realization that 
we are no longer a toddler, but a youthful person 
who is searching a new course of life.  Over the 
years, we have been strengthened and have 
accrued a lot of experience. 

In the face of ever changing economic 
landscapes and shifting geopolitical agenda, we 
are humbled by the variables beyond our control, 
but are resolute to stick by our core value of 
business building – collaborating with our 
partners to provide a wholesome, top quality 
service network for clients. 

Entering 2010 is the Chinese Zodiac year of 
golden tigers. It symbolizes an energetic period 
with a lot of surprises in store for us in 
between.  Setting an agenda for the year, 
Grandtag is tasking upon itself to elevate the 
service standards for client servicing, in addition 
to product innovating for profit enhancement, 
which involves acquiring more quality land in 
Greater Toronto District to strengthen our Land 
Banking program, our clients shall be offered 
with more lucrative opportunities in alternative 
asset class investing.  Besides, Grandtag is 
going to enrich the content as well as to raise the 
quality of our Blue Ocean Website, making it 
informative and relevant as much as possible to 
enable our associates and clients to take 
advantage of the market.  At the same time, 
Grandtag is improving the GPMS strategy, 
incorporating it with more forwarding looking 
ingredients and complementing it with meticulous 
operational mechanism; all such refinements of 
the system shall add good value to the portfolio 
management.  There is an anecdote worth 
sharing with friends for a good laugh.  During the 
heat of our Anniversary night, the dance floor 
was teemed with people including myself 
waltzing in the midst.  I got too carried away by 
the excitement of the moment to ignore the 
goings on of my surrounding.  Suddenly there 
was a sharp kick landing on the calf of my leg, 
initiated by an unintentional dancer who was 
similarly over-excited. 

The hit almost handicapped me; lucky me, 
miraculously, I managed to limp through, without 
having to lie down to nurse my injury, until the close 
of the Anniversary ceremony; Four weeks on, the 
pain has been gone.  Nonetheless, I am thankful for 
the kick, it gives me a valuable lesson, reminding 
me to stay alert at all times and to get prepared for 
any adverse situation that may arise from the usual 
conduct of business.  We can never allow 
ourselves to be complacent when the going is 
good, but always apply the golden rule of risk 
management in operation.  It is more of truth than 
cliché to reiterate that it is your perseverance that 
counts the most to prevail over adversity.  

A new year comes along with new challenges; we 
pledge a resolution for 2010 to discipline ourselves 
to do a good job, to serve our associates and 
clients to the best of our ability, with a view to 
producing a prosperous year for everyone. 
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Special Offer for Clients 
 
During the launch of GWM, we are pleased 
to offer the following special incentives for 
our valuable clients.   
 
(Valid from Jan 1 to April 30, 2010) 
 
For Universal Life Clients 
 
Criteria 
�  Open a GWM account with a Universal 

Life Insurance Policy (min. target 
premium is US$100,000) and 
relationship balance of US$2 million at 
a selected Private Bank.  

 
Rewards 
�  Business class ticket (within Asia) for 

up to two adults 
�  Two night stay at Four Seasons  

Hong Kong 
�  Dinner for two at Three-Star Michelin 

Restaurant Lung King Heen or Caprice 
�  Roundtrip airport transportation via 

Bentley  
�  Two-hour spa treatment at  

Four Seasons or a round of golf at  
Mission Hills (Both offers are valid for  
two adults) 

�  HK$5,000 Shopping Coupon at  
Lane Crawford 
 

For GWM Account Clients 
 
Criteria 
�  Open a GWM account with a minimum 

relationship balance of US$2 million at 
a selected Private Bank.  
 

Rewards 
�  Two night stay at Four Seasons  

Hong Kong 
�  Dinner for two at Three-Star Michelin 

Restaurant Lung King Heen or Caprice 
�  Roundtrip airport transportation  
 
We look forward to inviting you to enjoy the 
Grandtag Wealth Management experience.  
Please contact your Service Desk or 
marketing@grandtag.com should you like 
to find out more about this service.   
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Grandtag  

Client 

Associate 

Grandtag Wealth Management (GWM) – Part I  
Rene Leung 
 

NEW SERVICE 

Private 
Bank 

The above illustrates the three-pronged relationships between 
 the Client, Grandtag and Private Bank. 

In this two part series,  we are pleased to 
introduce you to the Grandtag Wealth Management 
(GWM) platform – a full service wealth management 
platform catering to high net worth clients.  This 
department has full private banking capabilities and 
serves clients around the Asia-Pacific Region and 
across the Globe. 
 
GWM is co-led by Pak Leung, Regional Development 
Director, and Ben Fok, C.E.O. of Grandtag Singapore, 
supported by James Cheng, Chief Analyst as well as 
their respective teams.   
 
What is Private Banking? 
 
Private Banking refers to banking, investment and other 
financial services provided by banks for private 
individuals who invest in sizable assets.  The term 
“private” refers to the customer service being rendered 
on a more personal basis usually via a dedicated 
relationship manager, than in mass-market retail 
banking. 
 
Why Grandtag Wealth Management?  
 
We have partnered up with various reputable 
International Banks to offer clients access to 
international investment opportunities and global wealth 
management expertise.  We encourage clients to utilize 
our platform as a diversification means of wealth 
planning.  We have dedicated managers offering 
relationship-based advice and tailored solutions to meet 
clients’ needs.  The benefit of working with GWM is that 
clients will obtain independent advice from a specialized 
Grandtag Relationship Manager.  Our Relationship 
Managers are not under any pressure to recommend a 
particular product provided by a certain bank.  Our goal 
is to act with discretion and professionalism to protect 
and grow our clients’ assets. 
 
 How it Works? 
 
Grandtag meets the client to understand his / her needs 
and goals and then proposes investment opportunities to 
comply the client’s individual needs. We help clients 
select the most suitable solution and inform them about 
the implementation.  Clients will be informed of the 
performance of their assets on a regular basis and we 
will recommend investment ideas that may need to be 
made.  We pride ourselves on our relationship driven 
approach.  
 
Our Banking Partners 
 
We are collaborating with the most prominent global 
banking partners, namely: 
�  Credit Suisse 
�  EFG Bank 
�  Julius Baer 
�  RBS Coutts 
�  UBS  
 

 
Services and Products Tailored to 
Clients’ Needs 
 
The following is an overview of the types of 
services that are available: 
 
�  Investment Consulting - Provides clients 

with the ideal combination of personal 
flexibility and highly professional advice. 
The focus is client’s investment goals at 
all times.  
 

�  Investment Products - Foreign 
exchange, fixed income, equities, 
alternative investments, fund products, 
structured derivatives etc. 

 
�  Financing - Our wide array of cost-

effective lending solutions provide you 
the liquidity to increase your investment 
capability and to manage your cash flow 
without selling your existing assets.  

 
�  Estate Planning - Allows you to protect 

your wealth and transfer it to future 
generations, according to your wishes, 
and continue your legacy.  

 
�  Global Custody – Centralized safe 

keeping and administration of securities 
as well as providing of uniform reporting 
of individual or consolidated portfolios.   

 
�  Research and Market Views - Access to 

extensive research into the global 
financial markets at your finger tips.  
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Photograph of trader Arthur Cashin 
wearing a "Dow 10,000" hat--one that was 
given out when the Dow Jones Industrial 
Average first hit 10,000 on March 29, 
1999 

 
 

When the Dow Jones Industrial  
Average broke 10,000 in the last quarter of 2009, it 
was telecast on financial news channels, showing 
traders tossing commemorative caps, cheering, 
clapping and uncorking champagne. Some 
interpreted the 10,000 mark as a sign that the 
economy is back on track and people are willing to 
invest again.  
 
To many investors, passing the 10,000 mark is 
comforting, especially for those who stayed in the 
market as the Dow plunged from its all-time high of 
14,164 in early October 2007 to 6,547. The 10,000 
mark is also a milestone of sorts - investments are 
roughly halfway back to where they started. So 
reaching 10,000 may help heal the trauma 
suffered by investors who watched the Dow sink, it 
is more of a relief than a cause for celebration. 
 
But what is the significance when an index crosses 
a threshold number? Does the 10,000 mark on the 
Dow have any tangible meaning for the economy, 
or is it just a symbolic number? 
 
People, especially the Chinese, are often drawn to 
round numbers relating to various milestones in 
life. We do the same thing with important birthdays 
or anniversaries as we age. For many, 21 seems 
to be the first milestone of adulthood, 50 for 
reaching half a century, 80 for longevity and finally 
100 - the century mark, if you can make it. Each of 
these milestones is nothing more than an arbitrary 
line which when crossed, often encourages us to 
reflect on where we have been and what we have 
accomplished. 
  
For the Dow, the relevant marker is often 
denominated by 1,000s - and 10,000 is significant 
to some investors. But frankly, this particular level 
does not have much economic impact or bearing. 
As investors become aware of a pending 
milestone, they may trade around the event, 
causing trading volume to surge. 
 
This psychological influence is also apparent at 
individual stock level. We do see more interest to 
round prices from 0.49 cents to 0.50 cents or even 
from $1.99 to $2.00. As humans, we tend to be 
attracted to these numbers, which can create 
either resistance from above or support from 
below. 
 
To me, the 10,000 mark on the Dow is a 
psychological event, not a key technical event. It 
does not mean that the economy is booming or 
about to boom. Nor does it mean that markets will 
continue to trend up. It's a number - and that's all. 
But people feel excited about breaking thresholds. 
 
 

FEATURE ON INVESTMENTS 

It’s Only a Number      
Ben Fok  

 
Outside key psychological levels, there is nothing 
more to benchmark numbers. The real question is: 
After we hit these numbers, what happens next? 
Are there steady gains in gross domestic product 
(GDP) growth? Are macro-economic numbers 
looking better? 
 
The Dow is a price-weighted index rather than a 
market cap-weighted index, which makes it not as 
representative of the overall market. Why bother 
with the ups and downs of just 30 publicly traded 
companies? Nevertheless, we are used to 
monitoring the Dow closely - for some, even more 
closely than our blood pressure. We talk about it at 
gatherings and in coffee joints and it remains the 
pulse-check of the US economy. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
In technical analysis, one of the most important 
principles of Dow Theory was that the movement of 
the Dow Jones Industrial Average (DJIA) and the 
Dow Jones Transportation Average (DJTA) should 
always be considered together. That means that 
the two indices must be moving in the same 
direction. When the performance of the indices 
diverges, it is alerting us to a larger fundamental 
problem, and a change to your investment portfolio 
may be imminent. 
 
 
 
 

 
This technical rule is fundamentally logical. If the 
market is truly a barometer for future business 
conditions, in an expanding economy, investors 
should be bidding up the prices of both 
companies that produce goods and those that 
transport them. It is not possible to have a healthy 
economy where goods are being manufactured 
but not shipped to market. 
 
Nevertheless, one major criticism of the Dow 
Theory is that many of its signals have proved to 
be lagging. However, while a deviation of the 
DJIA and DJTA may not necessarily indicate 
buying or selling points, you may want to consider 
altering the percentage of your equity exposure. 
Even Warren Buffett has admitted that rail data is 
his single favourite indicator to watch. Perhaps 
that is why he invested heavily in the railway 
stock Burlington Northern Santa Fe recently. 
 
In conclusion, reading and studying the Dow 
gives us an indication of overall movement in the 
market and the future of the economy. When Dow 
crossed 10,000 for the first time, it was on March 
29, 1999 - a time when the nation was enjoying 
an era of record level prosperity. Today, the 
crossing of the same 10,000 mark is telling us 
that things are better than they were last year 
amid a struggling economy. Hopefully, we aren't 
falling off that cliff as we move forward to yet 
another round number - the year 2010. 
 

To me, the 10,000 mark on 
the Dow is a psychological 
event, not a key technical 
event. It does not mean that 
the economy is booming or 
about to boom…  
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Warren Buffett  had just purchased possibly the 
most expensive set of toy train in this world with his 
flagship Berkshire Hathaway.  The price tag reads 
$34 billion.   “Berkshire’s   $34 billion investment in 
BNSF is a huge bet on that company.  CEO Matt 
Rose and his team, and the railroad industry,” 
Buffett said in a statement.  “Most important of all, 
however, it’s an all-in wager on the economic future 
of the United States.  I love these bets,” he said. 
 
All-in wager is a terminology used in the hottest 
poker game “Texas hold-em”, perhaps the most 
famous Texas products other than the NFL Dallas 
cowboy.  A move that puts all the money on one 
hand that either has a high percentage of winning 
outright or just bluffing, betting against players that 
have inferior hands, thus losing their money on the 
table.  I can assure you that Warren is hardly a 
superstar on the ESPN or does he ever have time to 
play a hand.  We do know about his positioning way 
back in 2007.  In fact, critics fired at him for selling 
China petroleum stocks too soon and used all that 
money to purchase the first 18 percent of share, 
later on increased to 23 percent, and now 
everything else. 
 
According to BNSF, it goes back a long way in 
California with the completion of the railroad via 
Needles to link California to the rest of the Nation.  
Today, California’s economy is the six largest (some 
say 7th) in the world, and that Los Angeles is the 3rd 
highest GDP city in the world.   

LAND BANKING UPDATES  

Buffett’s all-in wager in Burlington Northern Santa  Fe and us, the land bankers in Southern California  
David Po  

BNSF serves the busiest ports in the nation at Long 
Beach and Los Angeles, delivering any imaginable 
products to the hands of the American across the 
country.  It helps California farmers to feed the 
Nation and they even have an Ethanol Express 
train from the U.S. heartland, supplying Californian 
with clean fuels for their cars.  BNSF also helps 
revitalize U.S. economy in delivering building 
materials for constructions, raw materials for 
manufacturing, etc.  BNSF owns 2,000 miles 
network in California and 32,000 miles around the 
country.  
 
In a given year, it moves 4 million carloads of 
goods in California, supporting 3,500 employees in 
California with a payroll of over $245 million.  In 
fact, they hired 400 new employees in 2006 
because of the development around Victor Valley 
region in southern California. 
 
What exactly is Buffett thinking?  In my opinion, he 
thinks that the oil prices will continue to rise, which 
is in line of his other investment in BYD motors in 
China, specialized in electric automobiles.  The 
cheapest way to move goods around and across 
the country relies heavily on railroads. He is also 
betting that the Sino-American trade to double or 
triple in coming years, which is also in line with the 
analysts predicting Buffett often find investments 
that will reap rewards in many coming years. 
 
 

Professional Land Corporation (Pro-land) 
owns nearly 4,000 parcels of land available 
to our clients to choose for less than 1 to 2 
dollars per sq. ft, situated around the 
largest logistics airport (SCLA) in the whole 
United States, Wal-mart distribution 
Center, in close proximity with the Barstow 
railroad hub.  Now, with these two great 
companies, Pro-land and Grandtag (2 ace 
cards) in your pocket, are you ready, 
willing to go “all-in”? 
 

Warren Buffett  

Unmatchable Incentive for Land Banking in Bridle Pa rk  
K. C. Lau 

Bridle Park , Grandtag’s focal land banking project 
in Greater Toronto, Canada, is located right in the 
heart of the Georgian Triangle, which has long been 
a popular tourist hub of all seasons in 
Ontario.  Neighbouring Bridle Park, Barrie City, 
which of late has captured the headline for landing in 
the top spot of 10 most promising districts with high 
developing potential in Canada.  In recent years, 
Georgian Triangle enjoys robust economic growth 
and sees a substantial inflow of immigrants from 
around the country; it has not earned its moniker of 
“Golden Triangle” for nothing. 
 
The development of Bridle Park is subject to three 
phases of urbanization development.  For the first 
phase, the response is encouraging, over 1/3 of the 
land parcels have been sold out since the launch a 
month ago. 
 

To express our appreciation for the support we 
have had from among our associates and clients 
alike, Grandtag is offering our prospective clients 
with an unprecedented and unmatchable 
investment incentive package, granting them “an 
option to sell” with a profit of the land parcel back to 
GrandtagA2A corporation.  As much as we have 
great confidence over the value appreciation of 
Bridle Park land, we are securing our Land Banking 
investors not only with a “capital protected”, but a 
“capital enhancement” guarantee.  To get access to 
this Land Banking investment opportunity, you are 
welcome to get in touch with Grandtag service desk 
personnel. 
 
Being an independent professional financial 
advisor, Grandtag’s charter is not limited to offering 
complete ranges of financial products to serve the 
purpose of wealth enhancement, but also extended 
to covering risk management on behalf of clients.   
 

Markedly, alternative asset class in Land 
Banking is highly, if not totally, recession 
resistant; it shall form the cornerstone of a 
balanced portfolio, particularly 
indispensable in the present economic 
environment of high uncertainty.  Land 
Banking protects clients from market 
volatility; it secures land assets on course 
of a steady growth.  The conventional 
wisdom holds that “Land is the origin of 
wealth”; it conveys as much truth as it 
says. 
 
Should you intend to become an owner of 
substance on solid grounds, please take 
action right away.  An opportunity of 
definite positive rewards awaits you at this 
reading. 

Barrie City 
Georgian Triangle Tourism 

Bridle Park 
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ECONOMICS DATA 

GRANDTAG EMPLOYEE IN THE SPOT LIGHT – AH LAI  

 
It has been Ah Lai’s fifth year in Hong Kong after coming over from her 
home province, Henan of China, in 2004. 
 
Grandtag is Ah Lai’s second job in Hong Kong after a short stint in her first. 
She works for the company as a tea lady in addition to being assigned the 
duty of messengering. And of course, those our guests who visited Grandtag 
Hong Kong office should have experienced her cordiality as well as been 
served with good drinks and snacks she tenderly prepared. For most 
Grandtag colleagues Ah lai has become an important part of living 
synonymous to drinking that we can hardly do without. 
 
Ah Lai loves Grandtag as much as she loves Hong Kong; she cherishes 
some fund memories for the company. Two years ago, Lai and family joined 
Grandtag summer camp in shanghai; Excitement and thankfulness of the 
privilege aside, she enjoyed enormously the cordial ambiance of collegiality. 
The happiest moment in Lai’s life happened when she hit the jackpot of 
HK$5000 in 2006 Christmas party lucky draw. 
 
I hope those happy memories will always warm her heart and make her job 
more meaningful. 
 

Ah Lai hit the jackpot of HK$5000 in 
2006 Christmas party lucky draw 
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